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A B O U T

Rare 2nd generation restaurant opportunity available in 
the heart of Uptown Dallas. This site is positioned at the 
base of a luxury residential tower (198 units), and  enjoys  
constant foot traffic and a dense daytime and evening 
population. The location features a two-story wraparound  
terrace along McKinney & Routh and offers off-street valet. 
It sits amid an exciting mix of upscale restaurants, office 
towers and mixed-use developments, with iconic attrac-
tions like The Crescent, The Quad, West Village and the 
McKinney Avenue trolley all within easy reach.

Uptown Dallas is one of the city’s most walkable, high-in-
come, high-density neighborhoods.

• 9,818 SF 2nd Generation Restaurant Available (Divisible) 
 
• Level 1: 6,071 SF 2nd Gen Restaurant + 2,125 SF Patio 
 
• Level 2: 3,747 SF Available + 2,380 SF Balcony Patio

• Valet Parking

 
• In The Area: 

P R O J E C T  S C O P E D E TA I L S

T R A F F I C  C O U N T S

McKinney Ave.:			   13,372 VPD
Maple-Routh Connection:		  10,593 VPD
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U P T OW N  A E R I A L
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T R A D E  A E R I A L
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S PAC E  P L A N S

First Level Second Level



PG. 7  /   SHOPCOMPANIES.COM

N E I G H B O R H O O D
R E S TAU R A N T S

UCHI
Uchi ’s  menu inc ludes hot  and 
cold tas t ings, makimono, 
yakimono, tempura, sushi ,  and 
sashimi.

MAMANI
Chic and sophis t icated, yet  warm 
and welcoming, Mamani features 
c lass ic French cuis ine that ’s  rooted 
in Par is  and draws inspi ra t ion f rom 
the French and I ta l ian Riv ieras.

CAPITAL GRILLE
The Capi ta l  Gr i l le i s  a f ine din ing 
res taurant  known for i t s  dr y aged 
s teaks, award-winning wine l i s t 
and profess ional  ser v ice in an 
atmosphere of  re laxed e legance.

SIXTY VINES
Casual New Amer ican k i tchen 
& wine bar of fer ing bi tes & 
wines on tap in spacious, 
modern sur rounds.

NICK & SAMS
Our universa l  appeal i s  a resu l t  o f 
except ional  pr ime s teaks, chops, 
seafood, and wor ld c lass sushi ,  in 
addi t ion to the bes t  se lec t ions of 
Japanese Wagyu in the U.S. 

NOBU
Exper ience f ine din ing in Uptown 
Dal las,  TX at  Nobu, featur ing 
wor ld - renowned Japanese cuis ine, 
exquis i te cock tai l s ,  and an 
unforget table din ing exper ience.

DOCE MESAS
Doce Mesas has Cal i forn ia 
coas ta l  v ibe wi th breezy indoor -
ou tdoor f low & an e levated 
Mexican cuis ine in a fami ly 
f r iendly, capt ivat ing ambiance.

LAS PALMAS
F lavor fu l  Tex -Mex cuis ine made 
wi th the highes t  qual i ty  ingredients 
in a hospi table and energet ic 
a tmosphere.

LYLA
Coasta l  I ta l ian res taurant  inspi red 
by the beaut i fu l  des t inat ions of 
Capr i ,  Santor in i ,  and St .  Bar ths.

AVRA
Upscale Greek res taurant  a t 
The Crescent  ser v ing  up gr i l led 
octopus, lobs ter  pas ta, and 
branzino.

MOXIES
Canadian-based chain ser v ing 
crowd-pleasing New Amer ican 
dishes & cock tai l s  and share our 
pass ion for  f resh ingredients .

TWO HANDS
Aust ra l ian - inspi red cafe & bar 
ser v ing al l -day breakfas t  & brunch 
dishes in a casual  space.

CATCH
Sty l i sh locale at  Maple Ter race ser v ing 
Asian -s ty le seafood & s teaks wi th unique 
craf t  cock tai l s .

BOWEN HOUSE
Plush, Vic tor ian -s ty le water ing hole 
in a v in tage house ser v ing craf t 
cock tai l s  & a meat -heavy menu.

FLOWER CHILD
F lower Chi ld has heal thy, 
wholesome meals for  ever yone.
Organic, heal thy fare fas t -casual 
spot  featur ing craf t  cock tai l s .
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P H O T O S



T h o m a s  G l e n d e n n i n g
4 8 0 9  C O L E  AV E  S T E  3 0 0 ,  D A L L A S ,  T X  7 5 2 0 1

T H O M A S @ S H O P C O M PA N I E S . C O M

2 1 4 - 9 6 0 - 4 5 2 8  ( D I R E C T )

2 1 4 - 2 0 5 - 8 2 1 7  ( M O B I L E ) 

R a c h e l  To m l i n s o n
4 8 0 9  C O L E  AV E  S T E  3 0 0 ,  D A L L A S ,  T X  7 5 2 0 1

R A C H E L @ S H O P C O M PA N I E S . C O M

9 7 2 - 4 3 0 - 2 9 6 2  ( D I R E C T )

9 2 5 - 5 8 8 - 4 7 2 8  ( M O B I L E ) 
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I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S

T E X A S  L A W  R E Q U I R E S  A L L  R E A L  E S T A T E  L I C E N S E  H O L D E R S  T O  G I V E  T H E  F O L L O W I N G  I N F O R M A T I O N  A B O U T 
B R O K E R A G E  S E R V I C E S  T O  P R O S P E C T I V E  B U Y E R S ,  T E N A N T S ,  S E L L E R S  A N D  L A N D L O R D S .

TYPES OF REAL ESTATE LICENSE HOLDERS: 
 • A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 • A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
 • Put the interests of the client above all others, including the broker’s own interests;
 • Inform the client of any material information about the property or transaction received by the broker;
 • Answer the client’s questions and present any offer to or counter-offer from the client; and 
 • Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agree-
ment. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including informa-
tion disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state 
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

 • Must treat all parties to the transaction impartially and fairly;
 • May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to,  
    and carry out the instructions of each party to the transaction.
 • Must not, unless specifically authorized in writing to do so by the party, disclose: 
  o that the owner will accept a price less than the written asking price;
  o that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
  o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT:  A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer 
and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 • The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
 • Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name License No. Email Phone
    SHOP COMPANIES            9002835        shop@shopcompanies.com         214.960.4545     

Designated Broker of Firm License No. Email Phone
    RAND HOROWITZ            513705        rand@shopcompanies.com         214.242.5444     


