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The Collection is a premier retail and lifestyle destination 
servicing the affluent Alamo Heights trade area and 
surrounding neighborhoods. Acquiring the center at the end of 
2024, new ownership has ambitious plans to further elevate 
the unique architecture and shopping experience within the 
project through thoughtful investment & place-making that 
will maximize consumer experience and community impact. 
 
Strategically located, it attracts both local shoppers and 
regional visitors seeking a unique upscale environment and 
some of the best Mexican food San Antonio has to offer.

• Availability: 1,251 – 9,000 SF 
• 2nd Gen oppportunities 
• New Architecture & Storefront updates
• Rates: Call for information 
• NNNs: $11.50

P R O J E C T  S C O P E D E TA I L S

T R A F F I C  C O U N T S

• Broadway Street:		  15,705 VPD 23’
• Sunset Road:		   5,112 VPD 23’

2 0 2 5  D E M O S
	 1 mile	 3 mile 	 5 mile

Est. Population	 13,027	 88,550	 263,185

Avg. HH Income	 $137,049	 $129,003	 $98,887

Total Housing Units	 6,164	 38,802	 115,919

Daytime Population	 24,968	 152,970	 393,473

Median Home Value	 $500,158	 $393,162	 316,874 

11$251,864

A R E A  R E TA I L E R S

ABOUT
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MARKET AE RIAL
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SITE PLAN
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SOLUNA
Relaxed & color fu l  Mexican 
spot wi th pat io seat ing ser v ing 
innovat ive bi tes,  beer & 
margar i tas.

CAVA
Medi ter ranean res taurant  for 
thought fu l  food wi th cus tomizable 
greens & grains bowls,  pi tas & 
salad.

REVOLUCION
Trendy cof feehouse ser v ing 
organic beverages and heal th -
conscious fare such as cold -
pressed ju ices and acai bowls.

UNION YOGA
Yoga s tudio in the Col lec t ion 
Shopping Center of fer ing c lasses 
wi th a sense of  communi ty.

ST. BERNARD’S
Modern spor t ing goods out le t  wi th 
upmarket  c lo th ing & equipment, 
inc luding sk is .

ANARTE GALLERY
A fu l l - ser v ice gal ler y and ar t 
consu l ta t ion located in the hear t 
of  San Antonio. Specia l iz ing in 
contemporar y ar t ,  wi th a s t rong 
emphasis on our local  Texas.

ORDER UP
Easygoing, counter - ser ve s top 
of fer ing Amer ican fare such as 
burgers & other s t ree t - inspi red 
food.

SHELTER FINE JEWELERS
Fu l l - ser v ice jewel r y s tore of fer ing 
men’s & women’s pieces, cus tom 
designs & repai rs .

THE HEIGHTS PLASTIC 
SURGERY
Non-surgical  t reatments redef ine 
per fec t ionand grace.

THE SKIN ATELIER
An aes thet ic bout ique specia l iz ing 
in natura l ,  re f reshed and res ted 
resu l t s .

LA PANADERIA BAKERY
A unique approach to 
breadmaking inc ludes a process 
that  resu l t s  in ar t i san baked goods 
un l ike any other.

THE BARN DOOR 
STEAKHOUSE
Es tabl ished fami ly -owned 
s teakhouse wi th Western -s ty le 
decor,  hear ty dishes & a fu l l  bar.

ARE A VIBE
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RENDE RINGS
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RENDE RINGS
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RENDE RINGS



Jo h n  G e i b e l
7 1 1  B R O A D WAY,  S U I T E  1 2 0  /  S A N  A N T O N I O ,  T X  7 8 2 1 5

J G E I B E L @ S H O P C O M PA N I E S . C O M

2 1 0 - 9 8 5 - 7 1 5 7  ( D I R E C T )

2 1 0 - 5 0 8 - 9 1 0 8  ( M O B I L E ) 



Regulated by the Texas Real Estate Commission 
Information available at www.trec.texas.gov

IABS 1-0 | 11-2-2015

I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S

T E X A S  L A W  R E Q U I R E S  A L L  R E A L  E S T A T E  L I C E N S E  H O L D E R S  T O  G I V E  T H E  F O L L O W I N G  I N F O R M A T I O N  A B O U T 
B R O K E R A G E  S E R V I C E S  T O  P R O S P E C T I V E  B U Y E R S ,  T E N A N T S ,  S E L L E R S  A N D  L A N D L O R D S .

TYPES OF REAL ESTATE LICENSE HOLDERS: 
 • A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 • A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
 • Put the interests of the client above all others, including the broker’s own interests;
 • Inform the client of any material information about the property or transaction received by the broker;
 • Answer the client’s questions and present any offer to or counter-offer from the client; and 
 • Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agree-
ment. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including informa-
tion disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state 
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 

 • Must treat all parties to the transaction impartially and fairly;
 • May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to,  
    and carry out the instructions of each party to the transaction.
 • Must not, unless specifically authorized in writing to do so by the party, disclose: 
  o that the owner will accept a price less than the written asking price;
  o that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
  o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT:  A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer 
and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 • The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
 • Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name License No. Email Phone
    SHOP COMPANIES            9002835        shop@shopcompanies.com         214.960.4545     

Designated Broker of Firm License No. Email Phone
    RAND HOROWITZ            513705        rand@shopcompanies.com         214.242.5444     


