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A B O U T

Rare, free-standing building available in one of Dallas’ 
most desirable districts. Arguably the most walkable shop-
ping and dining district in the urban core of Dallas, Knox 
District boasts a premier mix of local/national brands alike. 
The site’s position offers prominent exposure along the US-
75 access road and on-site parking off Insurance Ln. Best 
in class neighbors include Apple, Restoration Hardware, 
Weir’s Furniture, Lululemon, Crate & Barrel, and numerous 
others.

• 4,160 SF Free-standing Building

• Exclusive parking

• Large Billboard Sign Opportunity

• Join: 

P R O J E C T  S C O P E D E TA I L S

T R A F F I C  C O U N T S

• N Central Expy.:			   238,949 VPD-23
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T R A D E  A E R I A L
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S I T E  A E R I A L
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S I T E  P L A N
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N E I G H B O R H O O D  V I B E
R E S TAU R A N T S

MISTER CHARLES
I r reverent  Global ly - Inspi red P lays 
on French and I ta l ian Cuis ine, 
Per fec ted Class ic Cocktai l s  and 
Except ional  Wines.

THE PORCH
The Porch, Down home food & 
uptown cocktai l s  wi th a large 
assor tment  of  smal l  p la tes,  pre -
mium burgers,  sandwiches.

VILLAGE BAKING CO
A bake shop that  specia l izes 
& se l l s  yeas ted r i sen products; 
speci f ica l ly breads, croissants, 
& ro l l s  baked f resh dai ly.

GREENPOINT SEAFOOD & 
OYSTER BAR
Ser v ing shel l f i sh,  ceviches and a 
ro ta t ion of  cock tai l  oys ters f rom 
the Eas t  Coast  and the Gul f .

ORIGIN KITCHEN
Sty l i sh spot wi th indus t r ia l 
decor of fer ing dr ip cof fee, p lus 
Amer ican grub for  brunch & 
dinner.

PEARL SUSHI
Sushi  and sashimi,  by Chef 
Shine Tamaoki,  us ing t radi t ions 
wi th a tas te fu l ly  progress ive 
approach. 

TAVERNA
Smal l  chain outpos t  of fer ing 
r i so t to & Nor thern I ta l ian fare in 
a comfy se t t ing

TOULOUSE
Warm eater y ser ves a menu of 
French bis t ro c lass ics indoors & out 
on a covered pat io.

BERKLEY’S MARKET
A smal l  chic neighborhood 
spot wi th a great  cof fee bar, 
prepared foods, grocer ies,  and 
beer & wine.

RH ROOFTOP
Skyl i t  garden escape of fer ing 
a curated menu of t imeless 
c lass ics and a se lec t ion of  f ine 
Champagnes and wines

DOCE MESAS
Breezy, indoor -ou tdoor eater y 
wi th wraparound pat io ser v ing 
Mexican & Tex -Mex food & 
dr ink s taples.

SPIDER MURPHY’S
Neighborhood pub wi th a fu l l 
menu, beer and cock tai l  se lec -
t ions on Henderson Avenue

MAMAKA BOWLS
Heal th Food Res taurant  ser v ing 
smoothie bowls,  smoothies, 
cof fees & breakfas t  tacos 

ZIZIKI’S
A local  fami ly -owned and operated 
res taurant  wi th modern, Greek -
inspi red cuis ine

ANCHOR SUSHI BAR
Boasts  a broad menu featur ing 
pressed, raw sushi  ro l l s  and other 
Asian - fus ion favor i tes in a warm 
and l ive ly envi ronment.
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N E I G H B O R H O O D  V I B E
R E TA I L E R S

KOHLER
Get k i tchen and bath des ign 
inspi ra t ion, see consu l tan ts  and 
buy products.

RESTORATION HARDWARE
Upscale home goods brand fea-
tu r ing chic, t imeless fu rn i tu re, 
tex t i les,  l igh t ing & more

LUXE DENTAL
Luxur ious denta l  exper ience 
aided by the precis ion of 
s ta te of  the ar t  technologies, 
equipment,  and ser v ices

LULULEMON
High-end yoga- focused chain 
featur ing s ty l i sh ath le t ic wear & 
accessor ies.

WEIR’S FURNITURE
Home furn i tu re out le t  featur ing 
i tems for  the bedroom, l iv ing 
room, of f ice & pat io.

TECOVAS
Tecovas of fers beaut i fu l , 
handmade western boots & 
accessor ies so ld di rec t ly to you 
at  hones t  pr ices

CRATE & BARREL
Shop Crate & Barre l  to f ind the 
bes t  in home essent ia ls  such as 
modern furn i tu re, smal l  k i tchen 
appl iances & dinnerware.

APPLE
Retai l  s tore se l l ing iPhones, iPads 
& more in s leek ly des igned spaces.

TRADER JOE’S
You’ l l  d iscover a s tore fu l l  o f 
unique and in teres t ing products, 
a long wi th ever yday basics,  in 
the Trader Joe’s label .

HEYDAY
Exper t  facia ls ,  personal ized 
sk in t reatments,  and curated 
range of premium sk incare 
products.

AWAY
Premium luggage thought fu l ly 
des igned for modern t ravel .

THE REAL REAL
Buy & se l l  bags, jewel r y,  and 
c lo th ing f rom designers l ike 
Chanel ,  Gucci,  Louis Vui t ton, 
and Prada

WARBY PARKER
Af fordable, h igh -qual i ty  g lasses, 
sunglasses, and contacts .

POTTERY BARN
Upscale furn i tu re chain se l l ing bed 
& bath i tems, tableware, l igh t ing & 
other home goods.

AESOP
Aesop of fers sk in,  hai r  and body 
care formula t ions, and personal 
and home f ragrances created wi th 
met icu lous at ten t ion to detai l



PG. 9  /   SHOPCOMPANIES.COM

K N OX  D I S T R I C T
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P H O T O



Ja k e  S h e r r i n g t o n
4 8 0 9  C O L E  AV E  S T E  3 0 0 ,  D A L L A S ,  T X  7 5 2 0 1

J A K E @ S H O P C O M PA N I E S . C O M

2 1 4 - 9 6 0 - 4 6 2 3  ( D I R E C T )

2 1 4 - 9 3 4 - 5 9 0 4  ( M O B I L E ) 



Regulated by the Texas Real Estate Commission 
Information available at www.trec.texas.gov

IABS 1-0 | 11-2-2015

I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S

T E X A S  L AW  R E Q U I R E S  A L L  R E A L  E S TAT E  L I C E N S E  H O L D E R S  T O  G I V E  T H E  F O L L O W I N G  I N F O R M AT I O N  A B O U T 
B R O K E R A G E  S E R V I C E S  T O  P R O S P E C T I V E  B U Y E R S ,  T E N A N T S ,  S E L L E R S  A N D  L A N D L O R D S .

TYPES OF REAL ESTATE LICENSE HOLDERS: 
 • A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 • A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
 • Put the interests of the client above all others, including the broker’s own interests;
 • Inform the client of any material information about the property or transaction received by the broker;
 • Answer the client’s questions and present any offer to or counter-offer from the client; and 
 • Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agree-
ment. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including informa-
tion disclosed to the agent or subagent by the buyer or buyer’s agent. 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by th e seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state 
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

 • Must treat all parties to the transaction impartially and fairly;
 • May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and   
       advice to, and carry out the instructions of each party to the transaction.
 • Must not, unless specifically authorized in writing to do so by the party, disclose: 
  o that the owner will accept a price less than the written asking price;
  o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
  o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer 
and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 • The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
 • Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name License No. Email Phone
    SHOP COMPANIES            9002835        shop@shopcompanies.com         214.960.4545     

Designated Broker of Firm License No. Email Phone
    RAND HOROWITZ            513705        rand@shopcompanies.com         214.242.5444     


