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PROJECT SCOPE  

Poised to be the crown jewel of Dallas’ dining scene, the revitalization 
of the iconic Maple Terrace into a world-class mixed use destination 
will include the addition of two extremely high-profile restaurant 
opportunities. 
This stretch of Maple Avenue has a longstanding history of DFW’s top 
grossing restaurant sales and represents some of the most coveted blocks 
of real estate within the trade area. 
The historic site is prominently positioned in the heart of Uptown and 
is an effortless stroll from several of the urban core’s most highly touted 
developments including the likes of Harwood District, The Crescent, and 
Old Parkland. 
The latest plans will keep the existing architectural character intact while 
also melding modern elements to offer a charming escape that cannot 
be replicated anywhere else is the city.

DETAILS

•  100% Leased

TRAFFIC COUNTS

o Maple Ave.:    15,416 VPD-14

o Cedar Springs:    14,939 VPD-14

AREA ATTRACTIONS
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DEMOGRAPHICS 1 mile 3 mile  5 mile

Est. Population 40,107 203,587 408,242

Avg. HH Income $127,494 $103,852 $106,822

Total Housing Units 25,472 96,522 174,520

Daytime Population 102,083 397,521 654,798

Medium Home Value $466,564 $432,031 $424,874

Hines is a privately owned global real estate investment, development and management firm, founded in 1957, with a presence in 205 cities in 24 countries 
and $133.3 billion of assets under management—$71 billion in assets for which Hines serves as investment manager, including non-real estate assets, and 
$62.3 billion for which Hines provides third-party property-level services.*
Hines has 165 developments currently underway around the world, and historically, has developed, redeveloped or acquired 1,393 properties, totaling 
over 459 million square feet. The firm’s current property and asset management portfolio includes 539 properties, representing over 232 million square 
feet. With extensive experience in investments across the risk spectrum and all property types, and a pioneering commitment to sustainability, Hines is 
one of the largest and most respected real estate organizations in the world.
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I N F O R M A T I O N  A B O U T  B R O K E R A G E  S E R V I C E S

T E X A S  L AW  R E Q U I R E S  A L L  R E A L  E S TAT E  L I C E N S E  H O L D E R S  T O  G I V E  T H E  F O L L O W I N G  I N F O R M AT I O N  A B O U T 
B R O K E R A G E  S E R V I C E S  T O  P R O S P E C T I V E  B U Y E R S ,  T E N A N T S ,  S E L L E R S  A N D  L A N D L O R D S .

TYPES OF REAL ESTATE LICENSE HOLDERS: 
 • A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker. 
 • A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
 • Put the interests of the client above all others, including the broker’s own interests;
 • Inform the client of any material information about the property or transaction received by the broker;
 • Answer the client’s questions and present any offer to or counter-offer from the client; and 
 • Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agree-
ment. An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including informa-
tion disclosed to the agent or subagent by the buyer or buyer’s agent. 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the 
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by th e seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state 
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

 • Must treat all parties to the transaction impartially and fairly;
 • May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and   
       advice to, and carry out the instructions of each party to the transaction.
 • Must not, unless specifically authorized in writing to do so by the party, disclose: 
  o that the owner will accept a price less than the written asking price;
  o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
  o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer 
and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 • The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
 • Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this 
notice below and retain a copy for your records.

Licensed Broker/Broker Firm Name License No. Email Phone
    SHOP COMPANIES            9002835        shop@shopcompanies.com         214.960.4545     

Designated Broker of Firm License No. Email Phone
    RAND HOROWITZ            513705        rand@shopcompanies.com         214.242.5444     


