SHOP™ NAIRobert Lynn Read King

Christie Amezquita, CCIM Josh Carl "Trey” Erwin Ill, MBA | SIOR Tony Patronella
christie@shopcompanies.com jcarl@nairl.com freyerwin@nairl.com ton @read-king.com
713-814-3955 (Direct) 81-595-0413 (Direct) 281-595-0410 (Direct) -980-4734 (Direct)
713-560-1161 (Mobile) 972-832-6018 (Mobile) 713-805-4737 (Mobile) 7] 3-828-4883 (Mobile)




PROJECT SCOPE

This innerloop, multitenant site is strategically located in the heart of
Timbergrove, serving as the Western Gateway to the Greater Heights. As
the area continues fo transition from its industrial roots to a more residential-
focused environment, this property presents a unique opportunity to
capitalize on that evolution. Surrounded by some of Houston’s most
desirable neighborhoods, known for their historic charm, walkable streets,
and ongoing economic growth, the site is ideally positioned for a high-
density residential development. With immediate access to Loop 610,
Highway 290, and I-10, the highest and best use of this site is multifamily,
offering future residents seamless connectivity to Downtown Houston, the

Energy Corridor, and other major employment centers.

DETATLS

o Size: +6.035 AC

o Total GLA: 80,750 SF (5 Bldgs)

o Lleases Expire: 3/31/29 (Rent Roll available upon request)
o No Known Restrictions

o Call Broker for Pricing

DEMOGRAPHICS 1 mile 3 mile 5 mile

Est. Population 14,086 143,507 449,889
Avg. HH Income $153,313 $183,079 $160,141
Total Housing Units 6,922 67,663 211,545
Daytime Population 30,934 184,619 624,098
Medium Home Value $487,195 $520,614 $490,030
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NEIGHBORHOOD VIBE
RESTAURANTS | BARS

HUGHIE’S PRIME 131 CACTUS COVE RAINBOW LODGE

Hughie's is where you can Prime 131 is a Korean and Cactus Cove is your favorite Sophisticated, Not Stuffy, Lodge
drop by for a quick Vietnamese Japanese-influenced live-fire neighborhood bar & grill. Inspired Cuisine - Wild game,
sandwich, vermicelli bowl, steakhouse and sushi bar, offering Tucked away between steaks and seafood in a refined
shoking beef dish or traditional an immersive dinmg experience Timbergrove, The Heighfs and |Og cabin setting O|Ong the
burger. Offering a large variety with wood fire grills, Korean BBQ Hempstead Highway, Cactus is banks of White Oak Bayou in
of craft, domestic & import beers tables, and a full sushi bar. your everyday spot to relax. ke hear of Heusiem.

supporting local breweries.

CEDAR CREEK MOONSHINE DECK PRESLEE’S EUREKA HEIGHTS

Cedar Creek brings a bit of Hill Moonshine Deck blends As a family-owned Southern eatery, Eureka Heights Brewing Company
Counftry to the city, Cedar Creek is innovative hospitality with a we offer something for everyone— emerged and spent years on a

the spot fo relax and enjoy yourself vibrant atmosphere designed for whether it's enjoying our expansive great spirit. Then we decided we
with friends and family. Good socializing, sports-watching, and brunch menu, relaxing on our wanted to make some beer. Our
times, great cocktails, and even enjoying handcrafted cocktails spacious patio with kids and furry year-round beers are always crisp,
better food!. and rotating craft beers through its friends, or unwinding at the bar. flavorful and (mostly) low alcohol.

unique ‘Pour My Beer’ system.
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INFORMATION ABOUT BROKERAGE SERVICES 'I{ABE\C

EQUAL HOUSING
OPPORTUNITY

TEXAS LAW REQUIRES ALL REAL ESTATE LICENSE HOLDERS TO GIVE THE FOLLOWING INFORMATION ABOUT
BROKERAGE SERVICES TO PROSPECTIVE BUYERS, TENANTS, SELLERS AND LANDLORDS.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
* Put the interests of the client above all others, including the broker’s own interests;
® Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
* Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agreement.
An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information
disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the
broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state
who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
* Must treat all parties to the transaction impartially and fairly;
® May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to,
and carry out the instructions of each party to the transaction.
® Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
* The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
* Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

Robert Lynn Company dba NAI Robert Lynn 405391 mmiller@nairl.com 214.256.7100
Licensed Broker/Broker Firm Name License No. Email Phone
Mark Miller, SIOR 393389 mmiller@nairl.com 214.256.7100
Designated Broker of Firm License No. Email Phone

Regulated by the Texas Real Estate Commission
Information available at www.trec.texas.gov

IABS 1-1 | 2-10-2025

The information contained herein has been given to us by the owner of the property or other sources we deem reliable. We have no reason to doubt its accuracy, but we do not guarantee it. All information should be verified prior to purchase or lease.



MIRobert Lynn

Josh Carl
2550 N LOOP W STE 265, HOUSTON, TX 77092
JCARL@NAIRL.COM
281-595-0413 (DIRECT)
972-832-6018 (MOBILE)

"Trey” Erwin [I1I, MBA | SIOR
2550 N LOOP W STE 265, HOUSTON, TX 77092
JCARLE@NAIRL.COM
281-595-0410 (DIRECT)
713-805-4737 (MOBILE)

BROKER CONTACTS

SHOP™

Christie Amezquita, CCIM
2500 SUMMER ST STE 3220, HOUSTON, TX 77007
CHRISTIEGSHOPCOMPANIES.COM
713-814-3955 (DIRECT)
713-560-1161 (MOBILE)

Read King

Tony Patronella
1900 W LOOP § STE 1250, HOUSTON, TX 77027
TONY@READ-KING.COM
713-980-4734 (DIRECT)
713-828-4883 (MOBILE)



